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Top Dollar Secrets Special Reports 
We prepared a collection of Special Reports to 
help you take the ideas from the Webinar and 

add up to $60,000 to the value of your house and 
to sell your house for Top Dollar. 

 
Want all or some of these reports?  

 Contact our team (Dan@GreetingsVirginia.com) 
and let us know which of them 

 you’re interested in and we’ll send them to you. 

http://www.greetingsdmv.com/
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Welcome Letter 
 

Thanks for taking the time to join me for my Top Dollar Webinar.  As you saw during our 
conversation, we have a collection of resources that can help you turn these ideas into 

action.   
We want to help connect you with the RIGHT resource –  

whether it’s the “Curb Appeal” checklist or the “Community Overview Guide” 
 or it’s the report on how the use the equity in your home to finance the improvements that 

can help turn your house into your dream home, refuge. 

I invite you to contact my team and ask for any of the resources that you need.  They’ll be 
happy to share with you. 

 

              

 Special Reports  Special Reports 

 Curb Appeal Checklist  “Show Your Painter How to Make Magic with 

Carpet & Paint” 

 Value over Investment Calculator  “Key Upscale Opportunities for a LARGER 

Budget” guide 

 Model Home Staging Guide 

 

 Bathrooms and Kitchens Guide 

 Psychology of Buying Principles  “Evaluating Whether You Can Open Your Floor 

Plan” guide 

 Seasonal Enhancements List  “Ways to Finance Improvements in your Home” 

guide 

 “Buying Frenzy” Checklist  Home Value Improvement Team - Guide to 

Dependable, Vetted Resources 

 
Dan Rochon 

Greetings DMV.com 

703.562.1788 - Dan@GreetingsVirginia.com 
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Home Value Improvement Team – Guide to Vetted, 

Dependable Resources 

Connecting with the right PEOPLE can make the difference between a disastrous, stress inducing 

renovation and creating the home of your dreams.   

We’ve developed a list of Home Value Improvement specialists that we help our clients connect with. 

When you work with these people, you can feel confident that they are aligned with our philosophy of 

doing business AND that they will be committed to ensuring that (a) the job is done right AND that (b) if 

there are any issues that they’ll be responsive and responsible. 

Let them know that you’re a friend and a client of Dan Rochon and I promise you that you won’t be 

alone during the process. 

Home Value Improvement Categories (Expanding…) 

1) Plumber 
2) HVAC  
3) Roofer 
4) Stager 
5) Interior Designer 
6) Bathroom Remodel 
7) Basement Remodel 
8) Electrician 

9) Flooring 
10) Carpeting 
11) Windows 
12) Landscaping 
13) Fencing 
14) Audio/Video 
15) Masonry 
16) Garden Office 

17) Closets 
18) Mortgage Lenders 
19) Home Equity Specialist 

Excerpt from Dan’s “Top Dollar Secrets” Interview: 

DAN:  We work with people who believe in that philosophy of service. 

 I'm able to refer in an average year -- between the properties that we sell and the clients we work with 

over the years and who use me as a resource -- probably at least a hundred different properties that 

need some sort of repair.  

So the way that that benefits the individuals that are asking for my help is that when I refer one of our 

clients to a plumber  or a handyman or a carpet guy  or a general contractor or an electrician or 

whatever the case, those guys  understand that there's a whole lot more business at stake. 

And they're very vetted.   In the very beginning, we really didn't have the best contractors right but we 

were able to upscale and upgrade. 

http://www.greetingsdmv.com/
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So today we have well vetted contractors. We have a relationship that is well vetted to serve our clients. 

And even in a rare instance that something gets messed up, that there's a mistake, they're going to 

handle it. 

Because  let me  put it this way. When I make a phone call to them and nine times out of ten they 

answer and if they don't answer they give me a call back within 20 minutes to an hour max. 

Because of the relationship that I have. 

If you're a homeowner and you're going to engage with someone, you go out on Yelp or you're going 

out next door or whatever the case may be that's great.  

But what type of leverage do you have in your relationship? 

The most leverage that you have is  putting a bad review out there which is detrimental to the business. 

But in addition to that, with our team, you have more leverage.  You have the relationship through me.  

INTERVIEWER:  Yes.  It’s like you’re a thousand people in terms of the power of referrals… in the sense 

that that contractor does not want to get on the bad side of Greetings Virginia and Dan Rochon.  I'm not 

necessarily saying that you’re Don Corleone; I'm talking about the fact that you are going to send 

business to the people who do good work.  

DAN: That is true. And I appreciate that we don’t run our business based on fear and we base it on  

helping people on solving problems.  

I help the people to achieve their goals.  

That's the philosophy of our business.  

OK. Now certainly we align with other business owners that share those philosophies.  

And the businesses see the benefit of making sure that they jump through hoops for my clients.  And 

they see that's the reality not because of fear or a negative experience but rather from because “Oh my 

goodness I'm so grateful to be in business with you, Dan.”   And I am in turn very proud to be in business 

with them as well because it serves our clients.  

Connect with Dan to get a special recommendation. 

http://www.greetingsdmv.com/
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