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Top Dollar Secrets Special Reports 
We prepared a collection of Special Reports to 
help you take the ideas from the Webinar and 

add up to $60,000 to the value of your house and 
to sell your house for Top Dollar. 

 
Want all or some of these reports?  

 Contact our team (Dan@GreetingsVirginia.com) 
and let us know which of them 

 you’re interested in and we’ll send them to you. 

http://www.greetingsdmv.com/
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Welcome Letter 
 

Thanks for taking the time to join me for my Top Dollar Webinar.  As you saw during our 
conversation, we have a collection of resources that can help you turn these ideas into 

action.   
We want to help connect you with the RIGHT resource –  

whether it’s the “Curb Appeal” checklist or the “Community Overview Guide” 
 or it’s the report on how the use the equity in your home to finance the improvements that 

can help turn your house into your dream home, refuge. 

I invite you to contact my team and ask for any of the resources that you need.  They’ll be 
happy to share with you. 

 

              

 Special Reports  Special Reports 

 Curb Appeal Checklist  “Show Your Painter How to Make Magic with 

Carpet & Paint” 

 Value over Investment Calculator  “Key Upscale Opportunities for a LARGER 

Budget” guide 

 Model Home Staging Guide 

 

 Bathrooms and Kitchens Guide 

 Psychology of Buying Principles  “Evaluating Whether You Can Open Your Floor 

Plan” guide 

 Seasonal Enhancements List  “Ways to Finance Improvements in your Home” 

guide 

 “Buying Frenzy” Checklist  Home Value Improvement Team - Guide to 

Dependable, Vetted Resources 

 
Dan Rochon 

Greetings DMV.com 

703.562.1788 - Dan@GreetingsVirginia.com 
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Love it or List It – What to do when you’re NOT 

Selling Soon 

“Ways to Finance Improvements in your Home”  

 

 

Excerpt From Dan’s “Top Dollar Secrets” Interview: 

Interviewer: What are the reasons that somebody wouldn't fix up their house wouldn't make their 

house more livable?  And then share some of the ways that you suggest that people overcome that? 

Dan: Well, Money and Time would be the two factors that lead most people to not improve their 

houses. 

If you take away those two factors, then it's a very logical, very emotional thing to be able to do to 

improve your house. 

We find that when we're helping buyers and they buy a home, that that they end up doing the 

improvements before they move in or immediately upon moving in…or not at all. 

I have had buyers to buy a home and have the intention of improving it but then as I check in with them 

over the years and ask, “Hey, did you ever do that fix up?”, whatever it was they were planning on, and 

invariably the answer that is “No”.  Life just gets in the way, right? 

So to be able to overcome that, it would really be making the choice to say “hey I actually want to do 

something for me”, sort of having that spiritual space around you that speaks to you…that speaks to 

your family…that just feels good, right?” 

And so you want to have an environment that feels good …that is a refuge from your workplace.  And if 

you’re hectic and “Go Go Go” in your workplace and you want there to be a little bit of a reprieve, then 

it certainly would make a lot of sense to, even if you're not considering selling, to go ahead and do the 

improvement today. 

Because then you get the best of both worlds… you get the ability to be able to enjoy the improvement, 

you get the ability to improve the value of your home and when you eventually do sell you've already 

put the work in.  (At that point you just have to go back to the basics what I've already mentioned in 

terms of painting and replacing the carpet).  And then you place it on the market and you get the 

highest return. 

http://www.greetingsdmv.com/
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Interviewer:  Let me ask you a question about that money.  You work with a lot of lenders and you work 

with a lot of people who do renovation. You have a team of people that can fix up houses and you can 

connect homeowners with these people in terms of using the equity in the home. Either the existing 

equity of the home or the post rehab equity of the home to finance an improvement in the home. Can 

you speak to that now or does that require a future discussion?  

Dan:   I can discuss that. It makes a lot of sense. Think about this…say you have 50 thousand dollars of 

equity in your house and the bank says we'll give you thirty thousand as a loan.  And you invest that 30 

thousand dollars into your home.  All that you’re doing is simply transferring the money from one form 

to another. 

You still keep the money because now you put that thirty thousand into your home and you've 

improved the value at least $30,000.  

And if I'm helping you, it will be even more. 

And you’ve actually taken the $30,000 of equity and you kept it with the House, right? 

So it's a brilliant plan to be able to do that and then you get to enjoy the improvements of what you've 

just done. 

 So it makes perfect sense to be able do that.  

And one of the things that we're able to do for certain homeowners that are improving their homes 

before they sell it is that we’re even able to lend them the money for them to be able to do the 

improvements.  

So go back to, “What are the things that stop people from doing this?” Time and Money. 

For certain homeowners, we lend them, they’re able to do the improvements, they're able to add value 

to the property,  Sell the house and then they repay the loan back at the at the end of the sale. 

That’s a great, great plan for certain when they're selling. 

Contact Dan@GreetingsVirginia.com to see if you qualify for the “Paid Home Improvements” 

program. 
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